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Ensure the agreement is very
tightly worded and signed 

by the highest authority, plus
those responsible for its

implementation.

Insist that the agreement 
is made known widely

throughout the public authority
and get proof. 

Carry out your side of the
bargain. Don’t give the other
side a chance to say that you
have broken the agreement.

Ensure that the agreement
binds future political parties,
policymakers and bureaucrats.

Work towards formalising 

the negotiating forum 

so that it is recognised and
respected.


